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OUR VISION FOR 2020

A few weeks ago, many of you gave us your thoughts
in a survey we sent out. Thank you to everyone who
took the time to tell us what you think! We used your
answers to set our firm’s goals and course for 2020.

The biggest takeaway from our survey?
COMMUNICATION IS KEY.
It was a key theme for us last year, and it remains
a top priority. Over the past 12 months, we’ve
expanded the tools we use to keep you informed
– not only about what’s going on in your accounts
but also in the markets and around the world. We’ll
continue to expand and refine our communication
methods of communicating with you this year.
You told us you find our workshops and seminars
helpful, and we’ve already got several on our
calendars for 2020. We’re focusing on the topics
you told us are most important to you, including
taxes, goal-based investing, retirement income, and
creating your best life in retirement. We’ll be sending
you information about those events as they get closer.
One accomplishment in 2019 was starting this
newsletter. Many of you told us it’s a helpful tool
for communication, but your #1 preferred method
continues to be face-to-face meetings. Great answer!

We can only provide customized service when we get
to know you on a personal level. We still believe that
technology can never replace human interaction.
Speaking of technology, last year we offered several
webinars and many of you said those were useful.
One goal for 2020 is to add more webinars to our
schedule. They’re a great way to learn more about a
topic of interest. Best of all, they’re free and you can
watch them from anywhere.
We’re also excited to share that we’ll be launching a
brand new website soon! The site will have a fresh,
clean look, making it easier to find information and
register for events. Our new web address will be
hobartwealth.com and all our email addresses will be
changed to name@hobartwealth.com. We’ll let you
know when those are live.
As we eagerly wait to see what 2020 holds, we want
to remind you that our doors – and emails and
phones – are always open. Reach out to us at any time
with your questions or concerns. Thank you for being
a valued part of our firm!

Keep on Dreaming,

Chris Hobart

MONEY MATTERS
JUMBLE OF EMOTIONS
Retirement is an exciting time. Our clients
often talk about all the fun things they plan
to do after they retire and how much they’re
looking forward to the “freedom” they’ll
experience.
But what many of our clients don’t tell us is
that they’re also feeling apprehensive about
retirement. They’re often worried and even
fearful about the changes their lives will take.
Common retirement fears include:
• Running out of money. Many of our clients
worry that they haven’t saved enough or will
have to cut back on spending. They’re also
concerned that they won’t be able to cover
large unexpected expenses, such as a health
crisis.
• Changing identity. When meeting someone
new, one of the first questions we ask
is, “What do you do?” Our identities are
frequently tied to our profession, especially
when we’ve been in the workforce for 30, 40
or even 50 years.
• Not feeling useful. It’s nice to feel
appreciated, valued and depended upon—
and we frequently get that from our jobs.
Some pre-retirees worry that they’ll no
longer feel needed on a daily basis.

• Boredom. Work provides structure to our
daily routines. Some of our clients worry that
they’ll have too much time on their hands.
• Losing social connections. Work often
provides easy social connections—which
may not carry over to retirement.
The good news: These feelings are
totally normal. Major life transitions—
both good and bad—are always stressful
and take us outside our comfort zones.
Retirement is a major life transition and
can bring up a wide range of emotions.
How can you address these fears? First,
talk them out. Discuss your feelings
with your spouse, your family or friends,
or your financial advisor. They may be
able to provide reassurance or just lend
a listening ear.
Second, create a plan. Nervous you’ll be
bored? Make a list of activities or create
a daily schedule. Worried about feeling
useful? Write down potential places to
volunteer. Taking action is a great way
to address fears head-on.

THE ART OF HOBART
THE ART OF HOBART

When my oldest daughter, Sloane, started grade
school, she needed an art shirt – a big shirt to
cover up her good clothes and keep them clean in
art class. Sloane’s teacher requested her name on
the back, and Renee delegated the task to me.
Big mistake. I took one of my old dress shirts and
added Sloane’s name to the back. But it didn’t
stop there; I decorated the entire shirt with
rainbows and clouds and more. It was such a hit
that both Sloane and her art teacher requested my
decorating services the following year.
Making an art shirt became an annual daddydaughter tradition.
These days, Sloane doesn’t need an art shirt, but
my younger daughter, Blythe, still does. I usually
make it a few days before school starts, staying
up late into the night decorating so it can be a
surprise. I used puff paint on the most recent shirt,
a first for me. Blythe was really excited to wear her
shirt to art class.
One of the things I love about art is there’s no
right or wrong, good or bad. Each person has their
own ideas, inspiration and vision. Sure, we could
have designed an art shirt like everyone else’s…but
instead we took the opportunity to put our own
unique spin on it.

I think this is one of the most important life
lessons I can teach my girls—how to think
creatively and solve problems in new ways. This
can’t be taught by sitting and talking about it.
Instead, it requires me to demonstrate how to
think about things differently and help them
experience for themselves that it’s okay to stand
out and be different (and it doesn’t hurt that I
LOVE doing it).
It’s fun to see those things come to life, and I want
my daughters to love creativity as much as I do. I
want to raise strong, confident girls, and my hope
is that they learn that everyone can be as sparkly
and “blingy” as we want in life.

RETIREMENT BUCKET LIST
BABY BOOMERS ON THE MOVE

Planning a trip in 2020? You’re not alone. Baby boomers account for 80% of spending in the
travel industry, according to a study released by AARP.1
Why is this number so high? Many baby boomers are empty nesters who have reached—or
will soon reach—retirement age. As a result, they have the time and resources to travel.
AARP reported these 2019 travel trends for baby boomers:
THEY’RE TAKING MORE TRIPS.

The average boomer takes five trips a year
and spends an average of $6,500 each year on
travel.
THEY’RE BOOKING ONLINE.

The internet is a great resource for travel
planning. Many boomers use apps such as
Expedia to book hotels, flights and ground
transportation. Some also use sites like
Airbnb for lodging options.
THEY’RE TAKING TRIPS WITH THEIR PEERS.

Need some inspiration for your next trip?
Consider a seniors-only cruise or a guided
tour with a group.
1

THEY’RE LEARNING WHILE THEY TRAVEL.

Boomers are taking more educational-based
trips, such as a cooking class in Italy or a
visit to Vietnam to learn more about the
history.
THEY’RE STAYING CONNECTED.

Most baby boomers report bringing their
smartphone on trips. The top use for their
phones? Taking pictures.
If you’re thinking about traveling this year,
it’s time to plan your trip! January is reported
to be the best time to book inexpensive
flights, especially if you’ll be traveling in
March or April.2
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WEALTH + HEALTH
IS THERE A DOCTOR IN THE HOUSE?

If you’ve been going to the same doctor or dentist for years,
you’ve been through a lot with them. They know your
medical history and you know what to expect at your visits.
But what happens when they decide it’s time to retire?
Medical professionals may choose a variety of routes to take
with their patients when they retire. They may sell their
practice to another professional or refer you to a “junior”
doctor already in the practice. Or they may refer you to an
entirely new provider.
If this happens, you also have the option to seek out a
doctor of your own choosing. But where do you begin?
Start by asking for recommendations, both from your
current provider and from your friends and family. Once
you find someone who seems like a good fit, check with
your health insurance company to make sure your new
provider is covered.
Next, request a copy of your medical records. Most medical
professionals can send these electronically directly to your
new doctor.
For your first appointment, fill out the first appointment
paperwork and bring a list of your medications. It’s also a
good idea to write down any chronic conditions or ongoing
issues to discuss with your new doctor.
Finally, don’t hesitate to change doctors if you don’t feel
like it’s a good fit. Your medical provider should always
listen to your concerns, answer your questions, and give you
the right amount of time and attention for your needs.

RETIRED WITH PURPOSE
PURSUING PURPOSE IN
RETIREMENT
JESSICA HODGKINS DOVI COMMUNITY CENTER
ALTO CAYMA, PERU

Our clients, David and Donna Hodgkins, have
supported citizens of Alto Cayma, Peru since 2005.
Alto Cayma is a community in the foothills of the
Andes Mountains located just outside Arequipa,
which is the second-largest city in Peru and is a
sister city to Charlotte!
After losing their daughter Jessica to melanoma
in 2008, the couple started The Purple Promise
Foundation, a non-profit organization focused
on ending melanoma. A few years ago, they
sponsored a new building in a fast-growing
new community just outside Alto Cayma called
Mujeres Con Esperanza (Women with Hope). The
JHD Community Center honors Jessica’s memory
and is a place where people can get food, health
supplies, education, daycare, and other muchneeded resources.
In 2018, the Hodgkins decided to expand the
building and add a second floor. In addition to
the community building, David and Donna have
also sent a young woman to college and currently
sponsor four children in the community. One
6-year-old girl is even named Jessica after their
daughter!

David and Donna are great examples of people
who have found passions to pursue. They use their
time and resources to continue their daughter’s
legacy and make a difference in the world, one
community at a time. What about you? What
passions give your life purpose?
Our team is inspired by the work the Hodgkins
family is doing in Peru, and we are planting
two jacarandá trees in the family’s honor. The
jacaranda tree has beautiful purple blossoms and
represents wisdom, rebirth, wealth and good luck.

NEW YEAR RITUALS:
ONE WORD INTENTION
A word of intention is a one-word theme that guides an individual’s direction and decisions throughout
the year. We asked some of our staff for their word of intention for the new year – what will yours be?
JACOB WOODRUM, CFP® Lead Wealth Advisor

Word of intention: Focus

I am often reminded of
how important focus is in
managing the “busyness”
of life. I’ve heard it said
before that the more you try
to do, the less you actually
accomplish. That statement
couldn’t be truer.
The other side of focus is idleness. As author Tim
Kreider has said, “Idleness is not just a vacation,
an indulgence or a vice; it is as indispensable to
the brain as Vitamin D is to the body…The space
and quiet that idleness provides is a necessary
condition for standing back from life and seeing it
whole…it is, paradoxically, necessary to getting any
work done.”
To me, the meaning of focus is two-fold. It enables
me to work deeply and manage the responsibilities
of life. Perhaps more importantly, focus also allows
me to experience an enhanced life.

KIM COLLINS Executive Assistant

Word of intention: Reach

I am at an age where I want to
reach for the stars. I also want
to be the person that others
reach out to because they
know they can count on me. I
want to reach more people by
volunteering in my community
as well as reach every single goal that I set for
myself in the new year!
HAILEY SKAGGS Events & Communications Assistant

Word of intention: Available

I want to be available in
every aspect of my life, but
especially in the office.
If something needs to be
completed, I want to be one
of the first team members to
either finish it or be a key part
of taking care of it in a timely manner. I believe
we should all be willing and “available” when
we see that those around us need someone to
step up, even if no one directly asks us to. I want
to go above and beyond for our clients and my
teammates in 2020.
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Please contact Hobart Private Capital, LLC if there have been any changes in your financial situation or investment objectives, or if you wish to impose any reasonable restrictions on
the management of your account or reasonably modify existing restrictions. You may contact us by phone at (704) 553-0123 or email at Info@HobartFinancialGroup.com.
Investment advisory services offered through Hobart Private Capital, LLC, a SEC-Registered Investment Advisor. Insurance services offered separately through Hobart Insurance Services, LLC, an affiliated insurance
agency. Securities offered through Cape Securities, Inc., Member FINRA/SIPC. Hobart Private Capital and Hobart Insurance Services are not affiliated with Cape Securities. We do not provide, and no statement
contained herein shall constitute, tax or legal advice. You should consult a tax or legal professional on any such matters. This information is intended for educational purposes only. It is not intended to provide any
investment advice or provide the basis for any investment decisions. You should consult your financial adviser prior to making any decision based on any specific information contained herein.

